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A  M E S S A G E  F R O M  O U R  F O U N D E R

Chairman's Message

Md Tam im  Mohabbat

F O U N D E R  &  C H A I R M A N , E XP O R T A I N  T R A D I N G  L I M I T E D

Bangladesh has never lacked capable hands. What it has lacked is a direct, trustworthy bridge

between the people who make things and the buyers who need them.

I spent years at sea with the Merchant Navy, moving cargo between ports and watching, voyage after

voyage, how much of what the world buys begins in places like ours — a workshop in Narayanganj, a

paddy field in Rangpur, a small factory floor in Chattogram — and how little of the value, and how little

of the visibility, finds its way back to the people who made it. T hat gap is not a lack of ability. It is a lack of

infrastructure: a trustworthy way for a small producer to be seen, verified and paid by a buyer on the

other side of the world.

Exportain exists to close that gap, deliberately and in stages. We start with the sellers and exporters who

are closest to export-ready, and make them properly visible to international buyers. As they succeed,

we connect them to the specialists — in freight, finance, inspection, documentation — that a growing

export business needs. And over the long term, our aim is to carry that same support further upstream,

to the rural producers and small manufacturers who have the capacity but not yet the access.

T his is not a promise of overnight scale. It is a commitment to build the infrastructure properly, with

verification that means what it says and a workflow that treats both sides of a trade fairly. I believe that

done right, over time, this is the kind of company Bangladesh can build one of its few globally relevant

technology businesses on — not by shortcutting trust, but by earning it, transaction by transaction.

T hank you for taking the time to understand what we are building, and why.

Md Tamim Mohabbat
F O U N D E R  &  C H A I R M A N



S N A P S H O T

Exportain At A Glance

20
P ro duct catego ries, fro m

apparel to  IT services

12
Trade-service catego ries,

fro m  lo gistics to  finance

3
P o rtals — Buyer, Seller,

P ro vider

42
G uide to pics o n

do cs.expo rtain.co m ,

Bengali-first fo r sellers and

pro viders

L E G A L  N A M E

Exportain Trading Limited

PL A T F O RM

exportain.com · docs.exportain.com

F O U N D E R

Md Tamim Mohabbat

H E A D Q U A RT E RS

Dhaka, Bangladesh

F O U N D E D

2026

C O RE  W O RK F L O W

RFQ → Quotation → Negotiation → Acceptance →

Order

B U YE R C O S T

Free — no plan or membership fee

S E L L E R /  PRO V I D E R PL A N S

Free, Gold, Platinum

PO S I T I O N I N G

A structured B2B export ecosystem, not a

directory

S U PPO RT

support@exportain.com · WhatsApp (messages

only)

This profile distinguishes what Exportain operates today from the long-term rural-to-global ambition described in Sections 01 and 10.



P R O F I L E  P L A N

01 Profile Plan
Bangladesh produces at every level, but rural and small producers face a visibility, market-

access and export-execution gap. Exportain exists to close it — in phases.

Objective

Present Exportain as a credible Bangladesh-focused B2B trade platform with a clear, phased, long-

term rural-to-global mission.

Primary audience

International buyers; Bangladeshi producers, manufacturers and exporters; trade-service providers;

partners; trade bodies; and potential investors.

Phasing

PH A S E F O C U S T O D AY

Primary Bring farme rs, manufacture rs and product se lle rs onto the  platform

and make  the ir products visible  to inte rnational buye rs.

Ope rat ing t oday

Se condary Afte r a sale , conne ct the  se lle r with the  right provide r for

docume ntation, logistics, finance , inspe ction and re late d support.

Be ing built  — provide r ne t work live

Long-t e rm Build a rural-le ve l support ne twork that carrie s a se lle r from pape rwork

to final e xport, e ve n without prior e xport knowle dge .

Planne d

Positioning

A structured B2B export ecosystem — not simply a product directory. Premium, credible, Bangladesh-

rooted, global B2B.

Factual guardrail: current platform capabilities are presented separately from future vision throughout this document. The unicorn

ambition and the rural support network are strategic goals, not claims about present scale or performance.



E X E C U T I V E  P R O F I L E

02 Executive Profile
Exportain.com is a Bangladesh-focused B2B marketplace built to help international buyers source

directly from Bangladeshi manufacturers, exporters and other product suppliers. T he current platform

combines product discovery, supplier profiles, structured RFQs, quotations, negotiation, buyer-seller

messaging, orders and trade-service discovery in one workflow — operated by Exportain Trading

Limited from Dhaka, Bangladesh.

The deeper opportunity is larger than online listing: first create visibility and

access to demand, then connect successful sellers to specialist trade services, and

eventually extend that support network toward rural production.

Why now

Bangladesh is already one of the world's significant exporters at the national level — and that scale sits

mostly at the top of the production base, leaving a large, under-represented layer of smaller

manufacturers and rural producers without a structured route to international buyers.

$45B
Bangladesh clo thing expo rts in 2022 — 7.9% o f wo rld

clo thing expo rts, third after China and the EU

(so urce: WTO Wo rld Trade Statistical R eview 2023)

#1
Wo rld jute expo rter in 2022–23 — 226,000 t raw jute and

58 6,8 00 t jute pro ducts

(so urce: FAO prelim inary 2022–23 data)

Figures as cited in the sample edition from the WTO World Trade Statistical Review 2023 and FAO preliminary 2022–23 data. Bangladesh's

latest total export earnings, from the Export Promotion Bureau, are on exportain.com/trade-intelligence.

https://exportain.com/trade-intelligence


T H E  E X P O R T  G A P

03 The Bangladesh Export Gap
Bangladesh has a broad production base. Production capacity alone does not create global

market access.

01 Visibility gap

A capable  rural produce r or small manufacture r may have  limite d e xposure  to inte rnational buye rs.

02 Inf ormation gap

Many small busine sse s ne e d cle are r product pre se ntation, spe cifications, pricing structure  and e xport-marke t

conte xt.

03 Trust gap

Inte rnational buye rs ne e d signals showing what has actually be e n che cke d, se parate d from what a se lle r simply

claims.

04 Execution gap

A succe ssful sale  cre ate s ne w re quire me nts: docume ntation, fre ight, inspe ction, customs, finance , insurance

and compliance .

05 Capability gap

A produce r may be  e xce lle nt at making a product without be ing e xpe rie nce d in the  full e xport proce ss.

06 Fragmentation

The  buye r, se lle r and trade -se rvice  e cosyste m typically e xists across se parate  platforms and pape rwork trails.

If product visibility, buyer demand, trust signals and trade execution can be

connected in one ecosystem, more Bangladeshi producers can become

commercially reachable to international buyers.



V I S I O N ,  M I S S I O N  &  A M B I T I O N

04 Vision, Mission & Ambition
V I S I O N

Build the infrastructure that allows Bangladesh's rural producers, farmers and

small manufacturers to reach international buyers — and, over time, gives them

a practical support network from paperwork to final export.

M I S S I O N

Make Bangladesh's products easier to discover, evaluate, source and export by

connecting buyers, product sellers and specialised trade-service providers in one

structured B2B ecosystem.

L O N G - T E R M  A M B I T I O N

Build one of Bangladesh's rare globally relevant technology companies at unicorn

scale — through trade infrastructure, network effects, trusted marketplace data

and a progressively deeper rural-to-global operating network.

The long-term ambition is a stated ambition, not a present valuation or performance claim.



T H E  E C O S Y S T E M

05 Buyer · Seller · Provider
Exportain is organised around three participant roles, each with its own portal, verification

signals and workflow.

Exportain
one workflow, one record

Buyer

Se arche s · posts RFQs

acce pts quotati ons

Seller

Li sts products · quote s

e arns trust badge s

Provider

Se rvi ce  l i sti ngs · fre i ght rate s

offe rs · se rvi ce  orde rs

RFQs · quotati ons · orders messages · negoti ati on

se rvi ce  re que sts · offe rs

Every party h as its own  portal; th e RFQ , each  qu otation  version  an d th e accepted terms are on e sh ared record.

Buyer

Any busine ss with a procure me nt

ne e d — importe r, distributor,

whole sale r, re taile r, brand owne r,

manufacture r, procure me nt

company, proje ct buye r.

Se arch products, supplie rs and

se rvice  listings

Post RFQ s and compare

quotations

Me ssage  supplie rs and

provide rs

Acce pt a quotation to cre ate  an

orde r

buyer.exportain.com

Seller

Any busine ss offe ring a de fine d

comme rcial product — physical

products, digital products,

software , SaaS, APIs and othe r

te chnology products.

List products and a company

profile

Q uote  on matching buye r RFQ s

Ne gotiate  with ve rsione d

counte r-offe rs

Earn trust badge s through

ve rification

seller.exportain.com

Provider

Any busine ss offe ring a

profe ssional se rvice  that supports

trade  — logistics, customs,

inspe ction, ce rtification, finance ,

insurance , sourcing, le gal, IT.

Publish se rvice  listings

Publish fre ight rate s (forwarde rs)

Answe r le ads with offe rs

De live r paid se rvice  orde rs

provider.exportain.com

Core rule: Product = Seller. Service = Provider. Need to buy = Buyer. One account belongs to one portal, and messaging, RFQs,

quotations and provider offers always run across roles, never within one.

https://buyer.exportain.com/
https://seller.exportain.com/
https://provider.exportain.com/


S E L L E R  N E T W O R K

06 Seller Network — Products
A seller is any business offering a defined commercial product — not limited to factories or

physical goods.

Manuf act urers

Garme nts, te xtile s, le athe r, furniture , machine ry,

e le ctronics, che micals, ce ramics and othe r

manufacture d goods.

Export ers & t rading companies

Export house s, me rchant e xporte rs and inte rnational

trading companie s.

OEM / ODM / privat e label

Custom manufacturing, buye r spe cifications, own-

de sign products and private -labe l production.

Agricult ure / f ood / seaf ood

Farm products, proce sse d food, froze n se afood and

aquaculture  products.

Raw mat erials & component s

Yarn, fabric, le athe r, jute , me tals, plastics, che micals,

industrial compone nts and parts.

Digit al & sof t ware product s

SaaS, ERP/CRM, APIs, AI products, cloud software ,

mobile /we b applications and software  lice nce s.

20 product categories on exportain.com

Ap p arel &  Textiles Leath er, Footwear &  Travel G oods Ju te, Natu ral Fib er &  Han dicrafts Agricu ltu re &  Food

Fu rn itu re, Hom e &  Lifestyle Mach in ery &  In du strial Equ ip m en t Electron ics, Electrical &  Solar

Au tom otive Parts, Bicycles, Marin e &  Tran sp ort Ch em icals, Plastics &  Ru b b er

Ph arm aceu ticals, Medical &  Health care Beau ty, Person al Care &  Hygien e Con stru ction  &  Bu ildin g Materials

Sp orts, Toys, G ifts &  Con su m er G oods Office, Prin tin g, Packagin g &  Station ery IT, Software &  Bu sin ess Services

Textile Yarn , Fab ric &  G arm en t Accessories Hom e Textiles &  Fu rn ish in gs Froz en  Seafood &  Aqu acu ltu re

Hu m an  Hair, Wigs &  Hair Exten sion s Ceram ics, Tab leware &  San itaryware

Sellers publish products with photos, specifications, MOQ and commercial terms, keep a company

profile, quote on matching buyer RFQs and negotiate through versioned counter-offers. Every listing

photo is screened automatically before it is published.



P R O V I D E R  N E T W O R K

07 Provider Network — Services
A provider is any company offering a professional service that helps buyers, sellers or trade

operations execute successfully.

Logistics, freight forwarding and shipping Warehousing, cargo handling and cold chain

Customs clearance and trade documentation Testing, inspection, certification and compliance

Trade finance and trade insurance Sourcing, procurement and buying-agent

services

Legal, regulatory and professional services IT, software development, cloud, cybersecurity

and digital services

Industrial, manufacturing and agricultural export

support

12 trade-service categories

Legal &  Regu latory Digital Trade Services Logistics &  Sh ip p in g Sou rcin g &  Procu rem en t

Cu stom s &  Trade Com p lian ce In sp ection  &  Qu ality Wareh ou sin g &  Fu lfillm en t Exp ort Docu m en tation

Fin an ce &  In su ran ce Packagin g &  Produ ct Services Certification  &  Testin g Tran sp ort

How providers sell today

Service list ings

Product-style  listings with a photo,

title , de scription, price  or “contact

for price ” and se rvice  are as. A

comple te  listing goe s live

automatically; staff can hold one

that bre aks the  rule s.

Freight  rat es

Fre ight forwarde rs publish rate s

from Banglade sh, shown on

e xportain.com's shipping price s

page .

Leads, of f ers, orders

Buye rs and se lle rs re que st a

se rvice ; the  provide r answe rs with

an offe r; an acce pte d, paid offe r

be come s a se rvice  orde r.

Provider verification is service-specific: being verified for one service does not automatically verify a provider for another service.



T H E  W O R K F L O W

08 From Discovery to Trade Execution
Six steps from first look to shipment, in one shared record.

Money moves only when both sides agree

Goods orders

Acce pting a quotation doe s not itse lf move  mone y. A

se lle r may ask for a funds hold of up to the  orde r value ;

the  buye r pays it by card or de cline s. A paid hold is

re le ase d to the  se lle r afte r an e xport cle arance

docume nt is file d and the  buye r confirms the  trade

comple te  — or re funde d; dispute s are  de cide d by

Exportain staff. Without a hold, buye r and se lle r se ttle

dire ctly on the  acce pte d te rms.

Service orders

Whe n a trade  se rvice  is orde re d and paid through the

platform, Exportain holds the  payme nt until the  orde r is

re le ase d to the  provide r, re funde d to the  custome r, or

cance lle d. Commission de pe nds on the  provide r's

plan (Se ction 11).

Exportain is not a party to a contract for goods, and it does not inspect goods, book freight or clear customs.

Search & compare

Browse products and suppliers by

category, keyword, MOQ and available

verification signals.

Post RFQ

Send quantity, specifications,

destination and requirem ents;

m atching suppliers are invited to

quote.

Compare quotes

Review unit price, MOQ, lead tim e,

Incoterm , paym ent term s, validity and

supplier inform ation.

Negotiate

Exchange m essages and quotation

versions; clarify specifications and

com m ercial term s.

Accept & order

Accept the selected quotation;

Exportain creates the order and its

proform a invoice.

Plan shipment

Connect the order with freight,

inspection, docum entation and

related trade services.

01 02 03

04 05 06



T R U S T  &  V E R I F I C A T I O N

09 Trust Is Evidence, Not a Paid Label
A badge records a check Exportain carried out; it is not a guarantee of capacity, product quality

or delivery — and a paid membership never grants one.

Exportain Verified
iden tity · ph on e · em ail · bu sin ess registration

Expo rt Verified Facto ry Verified Trading Co . Verified Trusted Trader

Each badge = one more check reviewed by Exportain staff

Gold / Platin u m  plan

A badge records a ch eck Exportain  carried ou t. Payin g for a plan  n ever gran ts on e.

S E L L E R B A D G E W H A T  E X PO RT A I N  C H E C K E D

Export ain Ve rifie d Ide ntity (ID + se lfie ), a phone  ve rifie d by WhatsApp or SMS, e mail, and an approve d,

une xpire d busine ss re gistration.

Export  Ve rifie d Exportain Ve rifie d, plus an approve d, une xpire d Export Re gistration Ce rtificate  (ERC).

Fact ory Ve rifie d Exportain Ve rifie d, plus admin-re vie we d factory photos (manufacture rs; at le ast 3 photos,

valid 24 months).

Trading Company Ve rifie d Exportain Ve rifie d, plus admin-re vie we d office  or ware house  photos (trading companie s).

Trus t e d Trade r Exportain Ve rifie d, at le ast 2 comple te d orde rs, no dispute s and at le ast 90% of close d

orde rs comple te d in the  last 12 months.

Every submission is reviewed by Exportain staff check by check, and each decision is emailed to the

company. Verification is a document and photo review, not a factory inspection. Unverified sellers keep

every marketplace feature; buyers decide.

Buyer signals

Bu yer Mob ile Verified Bu yer Em ail Verified Paym en t Verified Bu sin ess Verified Frequ en t Bu yer

Verified Bu yer RFQ Bu yer Tru sted Bu yer

Provider signals

Verified Provider Licen ce Verified Certification  Verified In su ran ce Verified Facility Verified

Paid membership and verification remain separate concepts. Membership adds capacity — listings, quotes, team seats; a Gold or

Platinum “Member” label appears only on the company's own page, never on product cards, and is never represented as proof of

trustworthiness.



R U R A L  T O  G L O B A L

10 Rural-to-Global Growth Strategy
Marketplace liquidity first, trade execution second, and only then the rural-level support

network that brings smaller, more remote producers into export-ready participation.

01 Primary

Liquidity

02 Secondary

Execution

03 Long-term

R ural reach

Th e sequ en ce is in ten tion al: liqu idity, th en  execu tion , th en  reach .

PH A S E F O C U S S T A T U S

Primary Bring manufacture rs, e xporte rs and e stablishe d product se lle rs onto

the  platform and maximise  the ir visibility to inte rnational buye rs.

Ope rat ing t oday

Se condary O nce  a se lle r make s a sale , conne ct the m to the  spe cific provide rs

the ir orde r re quire s — docume ntation, logistics, finance , inspe ction or

re late d support.

Be ing built  — provide r ne t work live

Long-t e rm Build a rural-le ve l ne twork that walks a produce r from pape rwork to

final e xport, e ve n without prior e xport knowle dge .

Planne d



C O M M E R C I A L  E N G I N E

11 Commercial Engine & Growth Flywheel
A freemium marketplace: buyers participate at no cost; sellers and providers choose paid plans

for additional capacity.

A U D I E N C E M O D E L

Buye rs Fre e  — no plan or me mbe rship fe e

Se lle rs Fre e , Gold and Platinum monthly plans, diffe ring in product listings, buye r inquirie s, RFQ  quotations and

te am se ats

Provide rs Fre e  (first 90 days), Gold and Platinum monthly plans, diffe ring in se rvice  listings, le ad answe rs and te am

se ats, plus a commission on paid se rvice  orde rs

Growth

flywheel

1

More sellers

2 More buyers

3 More transactions

4

More providers

5More data & trust

6More rural reach

Seller plans

PE R M O N T H F RE E G O L D PL A T I N U M

Price BDT 0 BDT 499 BDT 999

Publis he d product s 5 30 60

Buye r inquirie s 10 Unlimite d Unlimite d

RFQ quot at ions 10 Unlimite d Unlimite d

Te am s e at s 1 2 10

Trus t  badge Ne ve r — e arne d by ve rification Ne ve r — e arne d by ve rification Ne ve r — e arne d by ve rification

Provider plans

PE R M O N T H F RE E G O L D PL A T I N U M

Price BDT 0 (first 90 days) BDT 599 BDT 1,199

Publis he d s e rvice  lis t ings 3 10 30

Commis s ion on s e rvice  orde rs 5% 2% 0%

Le ad ans we rs 15 Unlimite d Unlimite d



PE R M O N T H F RE E G O L D PL A T I N U M

Te am s e at s 1 5 Unlimite d

Prices in Bangladeshi taka, recurring monthly, paid by card through Stripe. When a provider's 90-day free period ends, their listings leave

the public directory until they choose a plan; nothing is deleted. Full details: exportain.com/membership and the provider Plans guide.



W H Y  D I F F E R E N T

12 Why Exportain Can Be Different
D I M E N S I O N E X PO RT A I N ' S  A PPRO A C H

Banglade s h-firs t De signe d around sourcing from Banglade sh rathe r than tre ating it as one  country filte r

among thousands.

St ruct ure d procure me nt RFQ s and quotations make  buye r re quire me nts and supplie r offe rs ge nuine ly

comparable .

Trus t  t rans pare ncy Se parate s what Exportain che cke d from what a company says about itse lf; a paid plan

ne ve r grants a badge .

T hre e -s ide d e cos ys t e m Products, buye rs and trade -se rvice  provide rs participate  in one  conne cte d marke tplace .

Rural e xpans ion t he s is The  long-te rm opportunity re ache s be yond e stablishe d e xport cluste rs toward farme rs

and smalle r produce rs.

Exe cut ion laye r The  strate gic dire ction move s from discove ry into the  practical se rvice s re quire d to

comple te  trade .

Positioning rests on workflow, Bangladesh depth and evidence-based trust — not on claims about other platforms.



T H E  I M P A C T

13 The Impact Exportain Is Designed to
Create

01 For f armers & rural producers

Gre ate r visibility, be tte r acce ss to inte rnational de mand and a path toward e xport participation.

02 For small manuf acturers

A practical route  from local production to global buye r discove ry without a large  inte rnational sale s organisation.

03 For exporters

A structure d additional acquisition channe l and acce ss to RFQ -drive n de mand.

04 For buyers

A focuse d way to discove r Banglade sh-origin products, compare  supplie rs and initiate  structure d sourcing.

05 For trade-service providers

Q ualifie d comme rcial conte xt around the  products and orde rs that ne e d the ir se rvice s.

06 For Bangladesh

A te chnology-le d laye r conne cting production capability with inte rnational marke t acce ss.

A rural producer should not need to become a logistics expert, documentation

specialist or international sales professional before participating in global

trade.



T E C H N O L O G Y

14 Technology & Operating Principles
Marketplace-first architecture connecting buyer, seller and provider workflows

Structured product data designed for international sourcing rather than generic retail listings

RFQ, quotation, negotiation, order and messaging workflows designed to preserve commercial

context

Verification records state exactly what was checked and remain distinct from paid membership

Trade-service discovery extends the platform beyond product discovery into execution support

SEO, educational content and export knowledge help buyers understand Bangladesh sourcing

before they transact

AI and automation support discovery, operations and recommendations without replacing evidence,

human review or contractual responsibility

What runs today

Eight  web applicat ions

Public marke tplace  and mobile  site , buye r, se lle r and

provide r portals, me ssaging, staff administration, Email

Ce nte r and the se  docs — e ach on its own

e xportain.com addre ss.

One account , one port al

Buye r, se lle r and provide r accounts sign in only on the ir

own portal; the  se rve r re fuse s the  wrong one  with a

state d re ason.

RFQs and versioned quot at ions

Buye rs post RFQ s; matching se lle rs quote ; e ve ry

ve rsion and the  acce pte d te rms are  store d and se e n

ide ntically by both side s.

Orders and prof orma invoices

Acce pting a quotation cre ate s the  orde r re cord and a

proforma invoice  with the  quote d te rms.

Funds holds and service orders

Card payme nts through Stripe ; a goods-orde r hold is

paid only whe n both partie s agre e , and paid se rvice

orde rs are  he ld until re le ase d, re funde d or cance lle d.

Service list ings and f reight  rat es

Provide rs publish product-style  se rvice  listings that go

live  automatically once  comple te ; forwarde rs publish

fre ight rate s.

Verif icat ion Cent er

Pe r-che ck admin re vie w of ide ntity, busine ss

re gistration, ERC, pre mise s photos, ce rtificate s and

payme nt accounts; WhatsApp or SMS phone  code s.

Realt ime messaging

Typing, de live re d and se e n state s; a me ssage  can be

e dite d for two minute s and is ne ve r de le te d; links

limite d to Exportain, Google  Me e t and Z oom.

Not if icat ions t hat  reach people

Email at e ach trade  ste p, WhatsApp me ssage s such as

the  sign-up we lcome  and unre ad-me ssage

re minde rs, and a we e kly ne xt-ste p e mail with one -click

opt-out.

Phot o screening

Product and listing photos are  scre e ne d automatically

be fore  publishing; a photo that cannot be  cle are d is

re fuse d.



Search visibilit y

Se rve r-re nde re d page s, structure d data and an

inde xing gate ; country e xport page s appe ar only with a

ve rifie d EPB e xport value .

Operat ions and securit y

Postgre SQ L database , que ue  lane s, two-minute

he alth che cks, nightly off-site  backups and two-factor

sign-in.



L E A D E R S H I P

15 Leadership & Team

Md Tam im  Mohabbat

F O U N D E R  &  C H A I R M A N

Background in the Merchant Navy, bringing direct, first-hand

exposure to international shipping, logistics and cross-border

trade operations into Exportain's product direction.



T R A C T I O N

16 Traction & Roadmap
Shipped

2026 Exportain Trading Limited f ounded; platf orm launched with Buyer, Seller and Provider

portals.

Sep 2026 Product commerce, ports and f orwarder f reight rates; buyers participate f ree; automatic

buyer badges.

Sep 2026 Seller trust badges with per-check admin review; certificate and payment-account

verification.

Sep 2026 Provider plans with Stripe checkout; service orders with held payments; Email Center f or the

team.

Sep 2026 Move to PostgreSQL, security hardening, health monitoring and off-site backups.

Oct 2026 Docs site with step-by-step guides and numbered screenshots, Bengali-first f or sellers and

providers.

Oct 2026 Verification f or providers and buyers in the same review queue; weekly next-step emails.

Oct 2026 Product-style service listings on the home page, search, supplier pages and in the seller and

buyer portals.

Planned

Planne d Deepen the provider network across logistics, inspection, finance and insurance categories

Planne d Expand rural onboarding support, starting with the highest-opportunity production clusters

Planne d
Public API, developer access and webhook subscriptions are not offered yet — explicitly

scoped f or a later stage

Planned items have no committed dates yet. Step-by-step guides for every portal: docs.exportain.com.

http://127.0.0.1:3917/
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17 Contact

W E B S I T E

exportain.com

D O C U M E N T A T I O N

docs.exportain.com

S U PPO RT

support@exportain.com

W H A T S A PP

+880 1351 272596 — messages only

L O C A T I O N

Dhaka, Bangladesh

L I N K E D I N

linkedin.com/company/exportain

F A C E B O O K

facebook.com/exportain

I N S T A G RA M

instagram.com/exportain.official

X

x.com/exportainBD

T I K T O K

tiktok.com/@exportain

PI N T E RE S T

pinterest.com/Exportain

YO U T U B E

youtube.com/@Exportain

https://exportain.com/
http://127.0.0.1:3917/
mailto:support@exportain.com
https://wa.me/8801351272596
https://www.linkedin.com/company/exportain
https://www.facebook.com/exportain
https://www.instagram.com/exportain.official/
https://x.com/exportainBD
https://www.tiktok.com/@exportain
https://www.pinterest.com/Exportain/
https://www.youtube.com/@Exportain


From Bangladesh's producers to global

markets.

exp ortain .com  · su p p ort@exp ortain .com

Wh atsAp p  +880 1351 272596 (m essages on ly) · Dh aka, Ban gladesh


